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Strong BTS momentum; Defence & Space to drive growth 

➢ Centum Electronics Ltd hosted a call with the stakeholders, with the company being 

represented by Mr. Nikhil Mallavarapu, Joint MD and Mr. Sundararajan 

Parthasarathy, Chief Financial Officer (CFO). 

➢ The company operates across two verticals, EMS and BTS, which contribute 72% 

and 28% to revenue, respectively. Defence, Space and Aerospace form the largest 

end-market, contributing 45% to revenue, followed by Healthcare (14%), 

Transportation (12%), Industry & Energy (12%), and Semiconductor Equipment 

(17%). 

➢ Q1FY27 revenue came in at Rs2.1bn, up by 11% YoY with EBITDA/ PAT Margin 

at 11%/9%. Centum is seeing strong momentum across both BTS and EMS, with 

the standalone order book at ~Rs18bn as of Q1FY27, up 31% YoY, providing strong 

medium term revenue visibility. Q1FY27 order inflow stood at ~Rs3.6bn, up ~70% 

YoY, with BTS order inflow growing ~150% YoY to ~Rs1.2bn.  

➢ The order book as of June’26 stood at Rs18bn, of which EMS contributed Rs8.7bn 

(49%) while BTS order book stood at Rs9.3bn (51%). BTS continues to be the key 

growth catalyst and margin-accretive segment, with the order book increasing from 

~Rs4.3bn in FY24 to ~Rs9.3bn in FY26. Management expects BTS EBITDA margin 

to gradually improve from ~20% currently to 24–25% over the medium term, 

supported by a richer product mix and increasing scale. 

➢ Semiconductor Equipment has emerged as a significant EMS growth driver, with 

revenue exceeding Rs1bn in FY26 vs negligible contribution in FY25. Management 

expects this business to scale to Rs2.5–3bn by FY27; however, as it remains 

predominantly EMS in nature, margin is expected at ~10–11%, making it primarily 

a volume growth driver for the EMS business. 

➢ The company has substantially completed its exit from the French and Canadian 

subsidiaries as part of its restructuring process, removing the drag from these 

operations and providing a cleaner margin profile going forward. 

Management Outlook: 

➢ Management is targeting 25–30% revenue growth in FY27, with EBITDA margin 

expected to improve towards ~13–15%. Order inflows are cumulatively expected to 

reach ~Rs25bn over the next 2–3 years, supported by increasing conversion of the 

opportunity pipeline and greater participation in large competitive bids. 

➢ Capex: Centum is undertaking a ~Rs5bn investment programme in Karnataka over 

the next four years, including a new Aerospace and Defence Electronics facility at 

the Hi-Tech Defence & Aerospace Park, Devanahalli. The facility is expected to 

strengthen its current capabilities in advanced defence electronics and support its 

transition towards higher value BTS and System Integration opportunities. 

➢ AIE View: We believe Centum is looking to move up the value chain across 

Defence, Space and Aerospace by developing system-level integration 

capabilities, enabling it to participate in larger, higher value opportunities 

beyond individual electronic modules. We align with management’s 

expectation that EBITDA margin will improve marginally towards ~13-15% 

as BTS execution picks up pace. 

 

  

 Stock Information 

Reuters  CENT.BO 

Market Cap (Rsbn / US$mn) 61.9 / 654.9 

Free Float (%) 53.18 

52 Wk H / L (Rs) 4,450 / 2,044 

O/S Shares (mn) 14.76 

3M Daily Avg Volume ('000) 248.2 

 
Shareholding  3QFY26 4QFY26 1QFY27 

Promoters 46.9 46.9 46.8 

DIIs 19.8 21.4 19.67 

FIIs 2.4 2.4 3.3 

Others 30.9 29.4 30.2 

Financial and Valuation Summary 

Particulars (Rsmn) FY24 FY25 FY26 

Net Sales 6,328 7,761 9,731 

Growth YoY% 26.4 22.6 25.4 

Gross margin % 35.2 34.7 31.8 

EBITDA 787 941 1,209 

EBITDA margin % 12.4 12.1 12.4 

Adj PAT 363 456 863 

Growth YoY% 86.9 25.9 89.0 

Adj EPS 28.1 31.0 58.5 

RoCE (%) 10.0 9.8 19.2 

RoE (%) 12.2 10.5 17.4 

RoIC (%) 10.7 11.2 23.9 

P/E (x) 150.7 136.6 72.4 

EV/EBITDA (x) 71.1 66.0 51.7 

P/BV (x) 17.5 11.2 14.5 

Source: Company, Bloomberg, Ashika Institutional Research 
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Key takeaways from the call 

• Centum is seeing strong momentum across both BTS and EMS, with the standalone order book 

coming in at ~Rs18bn as of Q1FY27, up 31% YoY, providing strong medium term revenue 

visibility. Q1FY27 order inflow stood at ~Rs3.6bn, up ~70% YoY, with BTS order inflow growing 

~150% YoY to ~Rs1.2bn.  

• BTS remains the key growth and margin-accretive segment, with the order book at ~Rs9.25bn, up 

~40% YoY. The BTS order book is typically executable over ~25–30 months, providing strong 

visibility, although revenue recognition remains lumpy due to project execution schedules.  

• Management expects strong BTS order intake through FY27, particularly across space, radar, 

electronic warfare and air navigation programs, supported by a healthy pipeline of opportunities.  

• It expects cumulative order intake of ~Rs25bn over the next three years, supported by increasing 

conversion of the opportunity pipeline and greater participation in competitive bids, including large 

direct end-user opportunities.  

• BTS EBITDA margin remain at ~20% and management is targeting ~24–25% over the medium 

term. The increasing contribution of BTS, alongside operating leverage and a richer product mix, 

should support improvement in consolidated profitability.  

• Management is targeting ~25% revenue growth in FY27 and EBITDA margin above 13%, with a 

medium term aspiration to reach ~13–15% as BTS execution accelerates and operating leverage 

improves.  

• Q1FY27 EBITDA margin was lower at ~11.3% on a standalone basis, primarily due to lower BTS 

contribution and project execution phasing. Management expects BTS execution to accelerate 

over the coming quarters, making margin recovery a key monitorable.  

• Defence & Aerospace remains the largest end-market, contributing ~50–55% to revenue, with 

exposure spanning both BTS programs and EMS manufacturing for global OEMs.  

• Within Defence Electronics, Centum has capabilities across radar, signal processing, control & 

guidance and missile electronics, with ongoing opportunities across radar, electronic warfare, air 

navigation and missile-related programs.  

• Space is emerging as a key growth vertical, with increasing traction from ISRO and other space 

programs. Several opportunities are based on already-qualified products, providing a pathway 

from development/qualification to larger production orders.  

• Centum is moving further up the space electronics value chain, with plans to develop satellite 

Assembly, Integration and Test (AIT) capabilities, allowing it to participate in larger system-level 

opportunities rather than remaining focused only on individual electronic modules.  

• EMS remains an important revenue and volume stabiliser, with Q1FY27 EMS revenue growing 

~20% YoY and the EMS order book increasing ~23% YoY. Growth is being driven by 

semiconductor equipment, industrial automation, electrification and grid-automation opportunities.  

• Semiconductor Equipment has emerged as a significant EMS growth driver, with revenue 

exceeding Rs1bn in FY26 vs. negligible contribution in FY25. Management expects this business 

to scale to Rs2.5-3bn by the end of FY27.  

• The Semiconductor Equipment business remains predominantly EMS in nature, implying ~10–

11% EBITDA margin rather than BTS-like margin. However, its rapid growth provides an important 

volume driver for the EMS business.  

• Centum is increasingly integrating its engineering and manufacturing capabilities to offer design-

led manufacturing (DLM) solutions, enabling customers to move from product design through 

validation and into high-reliability manufacturing. Management expects the first DLM program wins 

in the coming quarters.  
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• The broader strategy is to “move up the value chain” from conventional EMS towards DLM, BTS 

and eventually system-level integration, which should increase technology content and expand 

the company's total addressable market (TAM).  

• Centum is undertaking a ~Rs5bn investment programme in Karnataka over the next four years, 

with a new Aerospace and Defence Electronics manufacturing facility planned at the Hi-Tech 

Defence & Aerospace Park near Devanahalli, Bengaluru. Construction is scheduled to begin this 

month, with the facility expected to focus on advanced defence electronics, including radar and 

electronic warfare technologies, besides creating ~1,500 jobs.  

• The Karnataka expansion should strengthen Centum's capacity in higher value Aerospace and 

Defence Electronics and support its long term transition towards System Integration and 

technology intensive BTS programs.  

• The company has substantially completed the exit from its overseas subsidiaries. The French 

operating businesses were transferred to successful bidders and deconsolidated from June 2026, 

with management indicating that it does not expect further liabilities from these subsidiaries.  

• Working capital remains a key monitorable as BTS scales up given its longer execution cycle and 

the requirement to procure inventory ahead of certain developmental orders. Customer advances 

provide an important offset while the company is also evaluating additional bank facilities and 

vendor financing arrangements.  

• Overall, Centum is transitioning from a conventional EMS player towards a higher value, 

technology-led ESDM and Systems platform, with BTS, Defence, Space & Aerospace, , 

Semiconductor Equipment and Industrial Electronics providing multiple structural growth avenues.  

• Key catalysts over the medium term include sustained BTS order inflows, conversion of the 

~Rs18bn order book into revenue, acceleration in BTS execution, Semiconductor Equipment 

ramp-up, follow-on space production orders, DLM wins and development of the new Bengaluru 

Aerospace & Defence facility.  

• Key monitorables remain BTS execution and revenue phasing, recovery of EBITDA margin 

towards 13–15%, working capital intensity, conversion of the broader opportunity pipeline into firm 

orders and execution of the planned Karnataka capex. 
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Financial Statements 

Exhibit 1: Income statement 

Y/E March (Rs mn) FY22 FY23 FY24 FY25 FY26 

Net Sales 3,480 5,006 6,328 7,761 9,731 

Growth YoY % (18.0) 43.8 26.4 22.6 25.4 

Gross profit 1,393 1,789 2,228 2,696 3,096 

Gross margin % 40.0 35.7 35.2 34.7 31.8 

Staff costs 682 818 960 1,249 1,317 

% of sales 19.6 16.3 15.2 16.1 13.5 

Other expenses 286 434 481 506 570 

% of sales 8.2 8.7 7.6 6.5 5.9 

EBITDA 425 537 787 941 1,209 

Growth YoY % (32.0) 26.3 46.7 19.5 28.4 

EBITDA margin % 12.2 10.7 12.4 12.1 12.4 

Depreciation 165 162 184 195 195 

EBIT 260 374 603 746 1,014 

Interest 146 157 180 195 168 

Other income 58 47 67 66 158 

PBT (bei) 172 264 490 617 1,004 

PBT 154 264 490 617 (1,029) 

ETR 23% 26% 26% 26% -14% 

PAT 118 194 363 456 (1,171) 

Adj PAT 136 194 363 456 863 

Growth YoY % (43.3) 42.6 86.9 25.9 89.0 

Source: Company, Ashika Institutional Equities Research 

 

Exhibit 2: Balance sheet 

Y/E March (Rs mn) FY22 FY23 FY24 FY25 FY26 

Share capital 129 129 129 147 147 

Reserves 2,516 2,698 2,995 5,438 4,168 

Net worth 2,645 2,826 3,124 5,585 4,315 

Long term debt 105 199 685 92 44 

Short term debt 977 1,054 1,014 810 1,134 

Total debt 1,083 1,254 1,699 901 1,178 

Net debt 840 1,047 1,335 (227) (22) 

Other non-current liabilities 105 199 582 14 22 

Total Equity & Liabilities 5,460 7,054 8,228 11,205 11,059 

Gross block 1,903 2,008 2,213 2,410 2,872 

Accumulated depreciation 762 914 1,083 1,294 1,474 

Net Block 1,141 1,093 1,130 1,116 1,399 

CWIP 0 54 3 76 - 

Intangible and others - - - - - 

Other non-current assets 980 1,071 1,347 2,022 402 

Investments - - - - - 

Trade receivables 898 2,095 2,203 3,171 3,073 

Inventories 1,987 2,316 2,874 3,274 4,568 

Cash & Cash Equivalents 243 207 364 1,129 1,200 

Other current assets 3,340 4,835 5,748 417 418 

Total current assets 3,340 4,835 5,748 7,990 9,258 

Trade payables 726 1,525 1,494 1,701 2,549 

Other current liabilities 949 1,390 1,861 2,978 2,992 

Total current liabilities 2,653 3,969 4,369 5,489 6,675 

Total Assets 5,460 7,054 8,228 11,205 11,059 

Source: Company, Ashika Institutional Equities Research 

 

Exhibit 3: Cash flow 

Y/E March (Rs mn) FY22 FY23 FY24 FY25 FY26 

PBT 154 264 490 617 (1,029) 

Depreciation 165 162 184 195 195 

Interest 112 131 180 195 152 

Other adjustments (27) 109 (24) 104 1,934 

Change in Working capital 392 (449) 310 (968) (797) 

Tax paid (98) 3 (228) (201) (200) 

Operating cash flow 680 214 837 (157) 284 

Capex (96) (99) (226) (151) (395) 

Free cash flow 584 115 611 (308) (111) 

Other investing activities 37 (34) (430) (872) (29) 

Investing cash flow (58) (133) (655) (1,023) (424) 

Issuance of share capital - - - 2,100 0 

Movement of Debt (419) (66) 197 (219) 243 

Dividend paid (incl DDT) (26) (32) (91) (39) (88) 

Other financing activities (133) (135) (175) (289) (154) 

Financing cash flow (577) (234) (69) 1,553 1 

Net change in cash flow 44 (153) 113 373 (139) 

Opening C&CE 105 149 (3) 113 487 

Closing C&CE 243 207 364 1,129 1,200 

Source: Company, Ashika Institutional Equities Research 

 

 

 

Exhibit 4: Key ratios 

Y/E March FY22 FY23 FY24 FY25 FY26 

Per share (Rs)      

Adj EPS 10.6 15.1 28.1 31.0 58.5 

Book value 205.3 219.4 242.4 379.7 292.7 

DPS 2.3 6.0 16.9 18.6 -39.7 

Valuation (x)      

P/Sales 15.7 10.9 8.6 8.0 6.4 

EV/EBITDA 130.5 103.7 71.1 66.0 51.7 

P/E 401.6 281.6 150.7 136.6 72.4 

P/BV 20.7 19.3 17.5 11.2 14.5 

Return ratios (%)      

RoCE 5.3 7.1 10.0 9.8 19.2 

RoCE (pre-tax) 6.9 9.6 13.5 13.2 16.9 

RoE 5.2 7.1 12.2 10.5 17.4 

RoIC9 5.7 7.5 10.7 11.2 23.9 

Profitability ratios (%)      

Gross margin 40.0 35.7 35.2 34.7 31.8 

EBITDA margin 12.2 10.7 12.4 12.1 12.4 

PAT margin 3.9 3.9 5.7 5.9 8.9 

Liquidity ratios (%)      

Current ratio 1.3 1.2 1.3 1.5 1.4 

Quick ratio 0.5 0.6 0.7 0.9 0.7 

Solvency ratio (%)      

Net Debt to Equity ratio 0.3 0.4 0.4 (0.0) (0.0) 

Turnover ratios      

Fixed asset turnover(x) 1.9 2.6 3.0 3.4 3.7 

Debtor days 99 109 124 126 160 

Inventory days 196 157 150 145 250 

Creditor days 69 82 87 75 120 

Net Working capital days 226 184 187 196 290 

Source: Company, Ashika Institutional Equities Research 
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Corporate Office:  
Altimus, Level 35, Dr. G.M. Bhosale Marg, Worli, Mumbai - 400018, Ph-022–63720000 

 

Website: www.ashikagroup.com  
 

BUY > 15%  

HOLD – 5% to 14 %  

SELL < -5%  

UR UNDER REVIEW - Rating and fair value, if any, have been suspended temporarily 

CS COVERAGE SUSPENDED - Ashika Institutional Research has suspended coverage of this company  

NC NOT COVERED - Ashika Institutional Research does not actively cover this company 

 

Analyst Certification  

The undersigned analyst hereby certifies that all the opinions presented in this report accurately reflect their personal views regarding the subject securities, issuers, products, 

sectors, or industries. No part of their compensation has been, is, or will be directly or indirectly tied to specific recommendations or views expressed in this report. The analyst 

assumes primary responsibility for the creation of this research report and has diligently endeavoured to establish and maintain independence and objectivity in formulating any 

recommendations.  

Investors are strongly advised to carefully consider all relevant risk factors, including their financial condition and suitability to risk-return profiles, and to seek professional advice 

before making any investment decisions.  

 

Disclaimer  

This report is published by Ashika Institutional Equities team. The Ashika group has other business units as well with their own independent research teams separated by 

Chinese walls and therefore may at times have contrary views about stocks and markets. 

The research recommendations and information provided herein are intended solely for the personal use of the authorized recipient and should not be construed as an offer 

document or as investment, legal, or taxation advice, nor should it be considered a solicitation of any action based upon it. This report is strictly not for public distribution or use 

by any individual or entity in jurisdictions where such distribution, publication, availability, or utilization would contravene the law, regulation, or be subject to registration or 

licensing requirements. 

Recipients of this report will not be treated as customers merely by virtue of receiving it. The views expressed here are based on information obtained from public domain and 

deemed reliable, but we do not guarantee its accuracy or completeness. All estimates, expressions of opinion, and other subjective judgments contained herein are as of the 

date of this document and are subject to change without notice. 

Recipients should conduct their own investigations/due diligence and evaluate risks/market conditions before making any investment decisions. Ashika Stock Services Limited 

(ASSL)–formerly Ashika Stock Broking Limited (ASBL) disclaims any responsibility for any loss or damage that may result from inadvertent errors in the information contained 

in this report. Past performance should not be relied upon as a guide for future performance; future returns are not guaranteed, and the possibility of loss of capital exists. 

ASSL is dedicated to offering a comprehensive range of services to its esteemed clients, encompassing broking services, depository services (both CDSL and NSDL), and the 

distribution of financial products such as mutual funds, IPOs, and bonds. It commences its operations in 1994 and is currently a trading and clearing member of various prominent 

stock exchanges, including BSE Limited (BSE), National Stock Exchange of India Limited (NSE), Metropolitan Stock Exchange of India Limited (MSEI), National Commodity and 

Derivative Exchange (NCDEX), and Multi Commodity Exchange (MCX). 

Recognized as a "Research Entity" under SEBI (Research Analyst) Regulations 2014 since 2015 (Registration No. INH000000206), ASSL operates as a wholly-owned subsidiary 

of Ashika Global Securities (P) Ltd., a non-deposit-taking NBFC company registered with the Reserve Bank of India (RBI). The broader Ashika Group, with detailed information 

available on our website (www.ashikagroup.com), serves as an integrated financial service provider involved in diverse activities, including Investment Banking, Corporate 

Lending, Debt Syndication, and other advisory services. 

Over the past three years, ASSL has not faced any substantial or material disciplinary actions imposed by regulatory authorities. Nonetheless, routine inspections conducted by 

SEBI, Exchanges, and Depositories have identified certain operational deviations. In response to these observations, advisory letters or minor penalties have been issued by 
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Disclosure  
 
Ashika Stock Services Limited (ASSL) – formerly Ashika Stock Broking Limited (ASBL) prepares and distributes research reports solely in its capacity as a Research Analyst 
under SEBI (Research Analyst) Regulations 2014. The disclosures and disclaimer provided herein are integral components of all research reports being disseminated. 

1) ASSL, its associates*, and its Research Analysts (including their relatives) may hold a financial interest in the subject company(ies). This financial interest extends beyond 
merely having an open stock market position and may include acting as an advisor to, or having a loan transaction with, the subject company(ies), in addition to being 
registered as clients. 

2) ASSL and its Research Analysts (including their relatives) do not possess any actual or beneficial ownership of 1% or more of securities in the subject company(ies) at 
the conclusion of the month immediately preceding the publication date of the source research report or the date of the relevant public appearance. Nevertheless, it is 
noted that associates of ASSL may hold actual or beneficial ownership of 1% or more of securities in the subject company(ies). 

3) ASSL and its Research Analysts (including their relatives) do not possess any other material conflict of interest at the time of publishing the source research report or the 
date of the relevant public appearance. It is important to note, however, that associates of ASSL may have an actual or potential conflict of interest, distinct from ownership 
considerations. 

4) ASSL or its associates may have received compensation for investment banking, merchant banking, and brokerage services, from the subject companies within the 
preceding 12 months. However, it is important to clarify that neither ASSL, its associates, nor its Research Analysts (who are part of the Research Desk) have received 
any compensation or other benefits from the subject companies or third parties in relation to the specific research report or research recommendation. Furthermore, 
Research Analysts have not received any compensation from the companies mentioned in the research report or recommendation over the past twelve months. 

5) The subject companies featured in the research report or recommendation may be a current client of ASSL or may have been a client within the twelve months preceding 
the date of the relevant public appearance, particularly for investment banking, merchant banking, or brokerage services. 

6) ASSL or its Research Analysts have not been involved in managing or co-managing public offerings of securities for the subject company(ies) within the past twelve 
months. However, it is worth noting that associates of ASSL may have managed or co-managed public offerings of securities for the subject company(ies) in the past 
twelve months. 

7) Research Analysts have not held positions as officers, directors, or employees of the companies mentioned in the report or recommendation. 

8) Neither ASSL nor its Research Analysts have been engaged in market making activity for the companies mentioned in the report / recommendation. 

9) The Research Analysts or ASSL has not used any Artificial Intelligence in preparation of this research report.  
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